WINNING THE INNER GAME OF SALES, EVERYTIME

Sales Training Seminar and Workshop
Jack Singer, Ph.D.
Learn How to Apply the Same Secrets that Sport Psychologists Use to Train Elite Athletes to Skyrocket Your Sales Success!
Finally… for your next sales training conference, you can bring your corporate sales training attendees a unique, customized sales training program that will pack much more punch than the typical business sales training seminar.  

How to Win the Inner Game of Selling is a cutting-edge and completely new approach to a major business and corporate sales training course. Sales trainers and sales training seminars and workshops typically focus on the nuts and bolts of opening doors and closing deals.  But you know that the key to sales success always rests within the personality of the sales person, right?  So this powerful sales training course teaches your audience the exact INTERNAL skills they need to become a sales superstar!

All of the skills of the sales superstar are exactly the same skills that separate good athletes from world-class, elite athletes.  Dr. Jack Singer is a Professional Sports Psychologist and he trains world champions in many sports.  Now, your sales team can learn to develop the precise mental and emotional skills that will maximize their performance, consistently. 

Sales success is largely based on the attitudes and confidence of the sales person.  In this sales training seminar, your people will develop the mental toughness, confidence, consistency motivation and attitudes of elite athletes in order to turbo charge their sales careers! 

  Specifically, your people will learn:
· How to overcome their “Internal Critic”

· The seven steps to peak  sales performance

· Mental toughness skills to overcome any obstacle

· The precise secrets for developing and maintaining the optimistic attitudes that lead to consistent sales success

· The ABCDE model for developing “Attitude Hardiness”

